Social Categorization

automatic occus without

Social Psychology
conscious awarness
/ \ social impairment
social inflience task performance————| negative influence on others

social loafing-

conformity- P . lazy people tend
changing ones behavior parociatfaciltation- || to be less produciive
to closely match others B in groups

social categorization

stereotype-
set of characteristics
people belices is shared
by all members of a
social category

implicit personality theory-

sets of assumptons people

have about different types
people

group feel more important to
maintain group cohesiveness Causes of Behavior

rather than consider realistic
facts

attribution theory-
process of explaining both

/ one's behavior & the behavior
of other people
compliance
| .
\\ Cognitive situational cause- dispositional cause- fundamental attribution error-
‘ when behavior is assumed behavior is assumed to tendency to overestimate the
p—— prT— e e p—— o to be caused by external factors be caused within an individual influence of another's
smaller request acts larger requost comes | | @nce commitment made person makes attitude
ger req commitment is another offer before target can

s an opener

first.
increased make a decision tendency to respond

posively or negatively
to a certain idea

ABC model of attitude

T~

Affective component-
a7 P Behavior component- } Cognitive component-

towards a object, person .
or situation things

hejweyiaperscnlfects the action that a person | | the way a person thinks
takes in regard to those | | bout a person,object Prejudice and Descrimination

or situation

Attitude Formation

\\ Pr;]ud\ce descrimination
direct contect ] ( direct instrucions ) (interactions with others ) | (ahcorvationa teamig e e s
social group to be treates

differently in a situation

that causes for equal treatment
Attitude Change:
Art of Persuasion

/ \ \ ingroups  out groups
/ \ realistic conflict therory-
persuasion- :
one person tries | | t29°t audience a group someone identifies everyone else gossiviediojanlincreasing
o degree of conflict between

to change another

2 peson holds an sunsupported
often negative stereotype about
members of a social group

person'’s beliefs the in group and out group

Elaboration Likelihood model:
measures how easily influenced
a person s in the process

social cognitive

prejudice is seen as an

attitude that is formed as
other attitudes are formed

p 9 Peripheral P
people attend to the style of information processin
content of the message that relies on peripheral cues

Social identity Theory

social comparison-

social identity-
people compare themselves

part of one's self concept
includes the view of oneself

‘as member of particular
social group.

to others  to improve their
own self-esteem

Three components of Love

=

Intamacy passion  Commitment
\

physical aspect deciosion one makes
of love about a realationship

Two forms of love

/ love
[mmantnc (compassionate \ove)] (usually in a marriage)
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